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Yes, | would like to join the TBBA Sales and Marketing Council!

Please enroll me as a member so I can take advantage of this outstanding networking opportunity.

TBBA-SMC Annual dues $85 (This form serves as your invoice)

Date:
Name:

Company:

Address:

Phone: Fax:

Email:

Applicant must be employed with a company who is currently a member of the Tampa Bay
Builders Association. SMC members will then be submitted as National SMC members. All
applicants must be accompanied by payment to be processed.

Register by fax: 813-874-1000

Mastercard, Visa or American Express

Card #: Exp.:

Signature:

or...please mail form and payment to:

Tampa Bay Builders Association
Sales & Marketing Council
2918 W. Kennedy Blvd. #201
Tampa, FL 33609

Phone 813-873-1000, ext. 419
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YOUR MOST IMPORTANT BUSINESS NETWORKING OPPORTUNITY!

Reasons to join

The Tampa Bay Builders Association’s Sales & Marketing
Council (SMC) has over 500 members and is comprised of
sales & marketing professionals doing business in the Tampa
Bay area.

Through monthly membership meetings which include
networking, dinner/breakfast and a guest speaker, you come
face to face with other like-minded professionals. Joining the
SMC, will keep your business growing and your sales up!

Networking

Monthly membership meetings, which include a full hour
of networking, followed by dinner/breakfast and a guest
speaker or panel.

Recognition

As an SMC member, you are eligible to participate in the
annual Awards of Excellence Banquet that recently drew over
600 participants! This elegant event is designed to recognize
outstanding sales & marketing professionals in the Tampa
Bay area.

Education

Build your professional skills and increase your
marketability by earning Certified Sales Professional (CSP)
and/or Member, Institute of Residential Marketing (MIRM)
designations, which are offered annually.

Information
Through your local SMC membership, you automatically

become a member of the National Sales & Marketing Council.

Turn ideas into profits, with the award-winning Sales &
Marketing Ideas magazine, which you will receive monthly.
In addition, you will receive the Association’s monthly
publication, the Building Barometer!

NSMC e/News
You will receive this monthly e-newsletter, which includes
NSMC/IRM and NAHB news and industry issues.

How do I become a member?

WA

Sales and Marketing Channel

Build your skills and enhance your knowledge base
by accessing the Sales and Marketing Channel (www.
smchannel) for free.

Recognition Opportunities

NSMC offers two programs to recognize excellence in sales
and marketing- The Nationals and the Million Dollar Circle
Awards.

ProNet Jobs

The job service board (www.ProNetJobs.com) allows top
builders to find qualified new home sales and marketing
professionals across the country.

SMC membership is contingent upon your company being
a member of the Tampa Bay Builders Association (TBBA).
Annual dues are $85. For further details, contact Krista
Kluding at 813-873-1000, ext. 419 or at Krista@tbba.net.

SMC Membership is available to any employee of a TBBA member firm. Your SMC Membership is an individual

membership and not a corporate membership. Memberships are not transferable from employee to employee.

Joining is simple. Photocopy the SMC Membership application on the back page. Complete the application and

send it to the TBBA with your Annual Dues of $85.

By joining your local SMC you are also a member of the National Sales and Marketing Council (NSMC) and
SMC for the State of Florida. Your membership entitles you to a variety of discounts to SMC events, educational

! programs and AOE Award Entries.

Your membership will also include subscriptions to SMC e/News Newsletter from State SMC, and Sales and
Marketing IDEAS Magazine from the NSMC in Washington DC.
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Education
SMC PROFESSIONAL DESIGNATIONS

What are they and what do they do?

CSP (Certified New Home Sales Professional)
CMP (Certified New Home Marketing Professional)

The Institute of Residential Marketing (IRM) has just
established a new designation to acknowledge additional
educational achievements of graduates

of the MCSP program:

MCSP (Master Certified New Home Sales Professional)

MCSP Designation Benefits:

* Improve Your Sales and Marketing Skills
¢ Increase Your Marketability in the Industry
¢ Enhance Your Professional Image

ADVANCED DESIGNATIONS:
MIRM (Member of the Institute of Residential Marketing)

Made up of four multi-day courses - IRM I, IRM II, IRM
Il and IRM 1V, the MIRM Designation is the fourth and
most prestigious designation given by the institute.

The MIRM is the top-level achievement for professionals
in new home marketing. The IRM courses must be
completed and a case study must be written and
approved in order to achieve the MIRM Designation.

MIRM Designation Benefits:

* Honored at the MIRM Breakfast at the
International Builder Show

e Listing in the MIRM directory

e Eligible to take MIRM ProEd
continuing education classes

¢ Increase your marketability in the industry

¢ Enhance your sales and marketing skills

* Enhanced professional image

¢ Increased networking opportunities

Sales & Marketing Council

AWARDS OF
EXCELLENCE

The Awards of Excellence honors builders, real estate
agents and on-site sales associates who make major
contributions to the residential home building industry
through superior, innovative and creative merchandising.

All entrants must be members of the Sales and Marketing
Council. Membership dues can be included with entry packets.

Marketing Awards:

Products or communities marketed during the period
from Sept. 1 of the previous year to Aug. 31 of the current
year. Builder, developer and affiliate members may enter.

Individual Achievement Awards:

Those who excelled in service and involvement in
the industry, sales achievements, performance, and
contributions made to the overall success of their
company during the period from Sept. 1 of the previous
year to Aug. 31 of the current year.

Marketing / Advertising Categories

Best Logo
Best Brochure
Best 4-color Ad
Best Black and White Ad
Best Billboard
Best T.V.
Best Radio
Best Direct Mail Campaign
Best Website
Best Promotion or Event
Best Overall Campaign
Best Community Amenities
Best Community Welcome Center

Sales Achievement Categories

Sales Manager of the Year
Outstanding New Home Real Estate Agent
Outstanding Associate Member of the Year

SMC Member of the Year

Sales & Marketing Director of the Year




